A COMPLEX B2B SALES CYCLE

2 days after download:
Send them an intro

video “demo” Enroll in custom email

sequence - “Spread
CTA: book a call the knowledge” Close the Deal

Awareness: Finds Consultation call & Send Proposal __i'__
thought-piece via pitch
google search :

downloads lead
magnet

Final Negotiations &
Adjustments

A 4

Email Sequence: Series on {INDUSTRY insights & data
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Stage 5 Email Sequence - in Detail

Video: podcast interview showing
expertise in the industry

Case Studies:
ideally in the relevant industry
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Explain Difference between Jr
types of providers Roundup of - v o .
Trends affecting {industry} in {region} Customized sales pitch - video
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Marketing Video



